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Easy connectivity and
accessibility to key localities of
Chennai via NH 716.

Presence of several

educational and healthcare
facilities.

Growth of IT-ITeS sector in Chennai
propelled influx of migrants within the city
and Avadi cashed on this. Besides being a
major defence hub, it provided employment
opportunities to IT-ITeS professionals and
industrial workers (in nearby Anna Nagar
and Ambattur industrial belts). This, in turn,
boosted real estate growth here.
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New Launch Supply ( 2013 - Q1 2019 )
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Around 5,580 units have
been launched in Avadi over
the since 2013, driven by the
demand arising from the
overall growth of the IT/ITeS
and industrial sectors in and
around the micro market.
Various defence
establishments in Avadi have
also made it a popular
residential hotspot
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The year 2014 saw highest
launches (around 52% of the
total new supply) mainly in
the affordable (< %40 lakh)
and mid segment (40 lakh
- 380 lakh) categories.

2017 2018 Q1
2019

Launches have been
significantly low post 2014
as a series of economic
reforms and policies were
introduced thereafter. The
2015-Chennai floods further
dampened the real estate
scenario in the entire city.
Just when things were
beginning to lift up, DeMo,
RERA and GST badly hit the
realty market of Avadi..
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Age of Inventory ( 2013 to Q1 2019 ) Micro Market Price Movement wrt Supply
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Outlook

Avadi has emerged as the favourable realty
hotspot of the western region of Chennai.
Popular for its defence establishments, the
area has transformed into a major
residential hub with the prevalence of
robust physical and social infrastructure
facilities including healthcare and
education. Enhanced connectivity to other
prominent localities of Chennai via NH 716
gives it an added advantage. The locality is
also backed by good modes of public
transportation. The recent influx of IT
professionals within the city and the
industrial growth in and around Avadi have
given a major boost to the real estate
development in this micro market.

With maximum real estate activity in the
affordable and mid segment categories,
Avadi is fast transforming into a realty
hotspot buzzing with activity. The price
point for properties here (usually within Rs
3,400 - 3,800 per sq ft) has further scope
for appreciation. Despite reduced launches
in 2017 and thereafter, the property prices
have appreciated by as much as 6% from
Q12017 to Q1 2019. Moreover, Avadi has an
upper edge over other nearby localities like
Ambattur due to the green and serene
environment, making it the most sought-
after realty destination for end-users and
investors alike. Avadi is also the most
preferred destination by people working in
the nearby IT hubs such as Ambit &
Indiabulls IT Park and the DLF IT Park.

Thus, considering the existing connectivity,
presence of defence establishments and
good infrastructure facilities, Avadi is
touted to be one of the most favourable
realty hotspots in Chennai with greater
scope for price appreciation in the future
periods.

Avadi has fast emerged as the
favourable realty hotspot of

the western region of Chennai E\




About ANAROCK

ANAROCK is India's leading independent real estate services company with a presence
across India and the Middle East. The Chairman, Mr. Anuj Puri, is a highly respected
industry veteran and India’s most prominent real estate thought leader.

The Company has diversified interests across the real estate lifecycle and deploys its
proprietary technology platform to accelerate marketing and sales. ANAROCK's services
include Residential Broking and Technology, Retail, Investment Banking, Hospitality (via
HVS ANAROCK), Land Services, Warehousing and Logistics, Investment Management,
Research and Strategic Consulting.

The Company has a unique business model, which is an amalgamation of traditional
product sales supported by a modern technology platform with automated analytical and
reporting tools. This offers timely solutions to its clients, while delivering financially
favourable and efficient results.

ANAROCK has a team of over 1800 certified and experienced real estate professionals
who operate across all major Indian and GCC markets, and within a period of two years,
has successfully completed over 300 exclusive project mandates. ANAROCK also
manages over 80,000 established channel partners to ensure global business coverage.
Our assurance of consistent ethical dealing with clients and partners reflects our motto -
Values Over Value.

Please visit www.anarock.com

ANAROCK Property Consultants Private Limited

4th floor, Rear Block,
Chaitanya Imperial, Anna Salai,
Teynampet, Chennai - 600018
T:+9144 40484555

RERA NO. TN/Agent/0060/2017

For research services, please contact:

Prashant Kumar Thakur
Director & Head - Research
prashant.thakur@anarock.com

ANAROCK Property Consultants Pvt. Ltd
1002, 10 Floor, B Wing

ONE BKC, Plot No. C-66, G Block

Bandra Kurla Complex

Bandra East, Mumbai 400 051
www.anarock.com
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